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Executive Summary

NetSuite Advanced Revenue Management (ARM) allocates a contract's transaction price to performance
obligations using records in the Fair Value Price list, but the list does not decide what a standalone selling
price (SSP) is. Oracle describes the list as a set of fair value rules per item and item revenue category, and
says its fair values are used to allocate revenue in revenue arrangements. The accounting standards place the
SSP judgment on the entity: ASC 606 and IFRS 15 require SSP to be determined at contract inception
(viewpoint.pwc.com) (www.drsc.de), treat an observable price as the best evidence (www.drsc.de), and do not
presume a contract or list price to be the SSP (www.drsc.de). Later changes in SSP do not trigger reallocation
(viewpoint.pwc.com), and KPMG describes the goal as a repeatable, transparent and supportable process
(kpmg.com).

Three configuration facts drive the audit trail. First, edits to a fair value price apply to new customer
performance obligations only and do not alter existing elements or arrangements (docs.oracle.com), which
creates natural contract cohorts. Second, records can be differentiated by dimensions such as subsidiary,
accounting book, source type, customer and project, with an exact dimension match taking precedence over
the default value of Any; the Oracle pages reviewed document no tie-breaker between equally specific records,
so duplicate prevention is a control the entity must supply. Third, range checking can change the amount that
enters the allocation ratio: under the Boundary policy, a discounted sales amount outside the range is replaced
by the nearer limit (docs.oracle.com).

The fictional worked example (Hypothetical Example) in this report shows why that matters. A $95,000 four-line
contract allocated on approved SSPs of $110,000 produces a subscription allocation of $62,181.82; the same
contract under an 85% to 115% Boundary range produces $62,745.09, a shift of $563.27 (0.59% of the
transaction price), after a one-cent rounding adjustment to the largest element. An independent worksheet that
ignores the range policy would report a false break. Reconciliation must replicate the configured policy, then
compare each Allocation Detail field, including the fair value price record link, to the approved register.

The Financial Accounting Standards Board (FASB) post-implementation review notes that some stakeholders
found SSP guidance challenging (storage.fasb.org), and IFRS 15 requires disclosure of the methods, inputs
and assumptions used to estimate SSPs (www.ifrs.org). No public benchmark of fair value list accuracy was
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found. Qualified accounting review of each SSP method and each contract allocation remains necessary; list
configuration alone does not demonstrate ASC 606 or IFRS 15 compliance. As of November 2026, the
recommended controls are effective-dated records, a monthly cohort reconciliation and an exception
dashboard.

Introduction and Background

Standalone selling price is the price at which an entity would sell a promised good or service separately to a
customer. Under both ASC 606 (the FASB's revenue standard, codified in Accounting Standards Codification
Topic 606) and IFRS 15 (the standard of the International Accounting Standards Board, IASB), a contract with
several performance obligations is allocated on the basis of relative SSPs (www.ifrs.org). For a software-as-a-
service (SaaS) company that bundles a subscription, implementation, support and training, that single
allocation step determines how much revenue lands in a ratably recognized subscription and how much in
point-in-time or services lines.

NetSuite's implementation of this step sits in ARM. Oracle documents ARM as two tiers: Essentials, and
Revenue Allocation as an add-on that supports fair value pricing, range checking and fair value formulas
(docs.oracle.com). This report does not cover the choice between ARM tiers and instead assumes Revenue
Allocation is enabled. Oracle says customers obtain ARM by contacting a sales or account representative, and
states no price or SKU in the help pages reviewed, so licensing cost is out of scope.

The question this report addresses is operational rather than definitional: how does an SSP conclusion
become a fair value record, and how does anyone prove that a given allocation used the intended
record? Existing material tends to cover setup mechanics. Oracle's pages describe fields and examples, and
the RSM practitioner post focuses on fair value formulas, such as using a custom item field sourced to the line
and GroupSum for grouped elements (technologyblog.rsmus.com). That post dates from April 2020
(technologyblog.rsmus.com). Less visible in public material is a governance chain: who approves
methodology, how evidence is refreshed, how records are versioned by effective date, and how allocation is
tested across contract cohorts.

The target readers are SaaS controllers, revenue accountants, pricing and revenue operations owners, and
NetSuite ARM architects. The scope is the policy-to-allocation audit trail. The report relies on Oracle's
documentation as of November 2026, uses fictional numbers only, and treats account-specific selection
behavior as something to test in a sandbox. Houseblend, a Montréal NetSuite consultancy that implements
and administers NetSuite for venture-backed and mid-market companies, publishes this analysis and has a
commercial interest in ARM projects; readers should weigh that, and the factual claims below are drawn from
third-party sources.
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Key Design Decisions in the Policy-to-Allocation Chain

1. Separate accounting SSP policy from NetSuite fair-value configuration

The standards set the policy requirements. The relative SSP of each obligation is determined at contract
inception (viewpoint.pwc.com), and later changes in SSP do not trigger reallocation of the transaction price
(viewpoint.pwc.com) (www.drsc.de). Where SSP is not directly observable, it must be estimated
(viewpoint.pwc.com), maximizing observable inputs and applying methods consistently (www.drsc.de). IFRS
15 lists adjusted market assessment, expected cost plus a margin, and the residual approach as suitable
methods, and says the list is not exhaustive (www.drsc.de). PwC adds that the circumstances for the residual
approach are intentionally limited (viewpoint.pwc.com).

The NetSuite configuration does something narrower. It stores a base fair value, a formula, an optional range
policy and dimensions, and applies them when an arrangement is created. Oracle states that Revenue
Allocation supports fair values derived from SSP, VSOE (vendor-specific objective evidence) or other methods,
which means the software is method-agnostic. That is useful and also a risk: the system will faithfully allocate
on a poorly supported number. Practitioner commentary makes the same point in marketing-adjacent
language, such as the statement that SSP determination is an accounting policy exercise and not a system
configuration task (www.brokenrubik.com), and that formulas are only as good as the SSP evidence behind
them (theledgerlabs.com). These are vendor and partner views, not independent measurements, but they
agree with the standards.

One vendor statement on compliance needs careful reading. The NetSuite product page describes recognition
in compliance with ASC 606 and IFRS 15 (www.netsuite.com). This is a statement about product capability.
Whether a specific entity's SSP method, evidence and allocation comply remains an entity-level conclusion for
a qualified accountant.

Entitlement facts to confirm before design work begins:

» Feature stack: Revenue Allocation is an add-on to Essentials.

« Configuration Mode: a mode that lets teams configure ARM without affecting the current revenue
recognition process, a safe place for user acceptance testing (UAT).

« Formulas first: the price list cannot be completed without fair value formulas.

2. Define item, revenue category and cohort dimensions deliberately

A fair value record can be keyed to an item or to an item revenue category, which lets one record cover many
items (docs.oracle.com). Optional fields extend the key: subsidiary on OneWorld accounts, accounting book
with Multi-Book Accounting, source type, and customer or project. Currency is stored on the record, and values
for other currencies are derived using the transaction exchange rate. Fair value dimensions may be custom
segments, up to ten.

The design principle is that every dimension is a promise that a different SSP exists for that slice; if the
policy cannot show different evidence for two regions, a location dimension is unsupported complexity. Each
dimension also needs a rule for items with no value, because Oracle distinguishes Any (applies to all values

NetSuite consulting - ERP integration - Finance & operations Page 4 of 17


https://viewpoint.pwc.com/dt/us/en/pwc/accounting_guides/revenue_from_contrac/revenue_from_contrac_US/chapter_5_allocating_US/52determining_standa_US.html#:~:text=The%20relative%20standalone%20selling%20price%20of%20each%20performance%20obligation%20is%20determined%20at%20contract%20inception.
https://viewpoint.pwc.com/dt/us/en/pwc/accounting_guides/revenue_from_contrac/revenue_from_contrac_US/chapter_5_allocating_US/52determining_standa_US.html#:~:text=is%20not%20reallocated%20after%20contract%20inception%20to%20reflect%20subsequent%20changes%20in%20standalone%20selling%20prices
https://www.drsc.de/app/uploads/2017/05/161029_EG-VO_IFRS15_en.pdf#:~:text=not%20reallocate%20the%20transaction%20price%20to%20reflect%20changes%20in%20stand%2Dalone%20selling%20prices
https://viewpoint.pwc.com/dt/us/en/pwc/accounting_guides/revenue_from_contrac/revenue_from_contrac_US/chapter_5_allocating_US/53estimating_a_stand_US.html#:~:text=The%20standalone%20selling%20price%20of%20an%20item%20that%20is%20not%20directly%20observable%20must%20be%20estimated.
https://www.drsc.de/app/uploads/2017/05/161029_EG-VO_IFRS15_en.pdf#:~:text=maximise%20the%20use%20of%20observable%20inputs%20and%20apply%20estimation%20methods%20consistently%20in%20similar%20circumstances
https://www.drsc.de/app/uploads/2017/05/161029_EG-VO_IFRS15_en.pdf#:~:text=Suitable%20methods%20for%20estimating%20the%20stand%2Dalone%20selling%20price%20of%20a%20good%20or%20service%20include
https://viewpoint.pwc.com/dt/us/en/pwc/accounting_guides/revenue_from_contrac/revenue_from_contrac_US/chapter_5_allocating_US/53estimating_a_stand_US.html#:~:text=The%20circumstances%20where%20the%20residual%20approach%20can%20be%20used%20are%20intentionally%20limited.
https://www.brokenrubik.com/blog/netsuite-advanced-revenue-management-arm-guide#:~:text=SSP%20determination%20is%20an%20accounting%20policy%20exercise%2C%20not%20a%20system%20configuration%20task.
https://theledgerlabs.com/netsuite-revenue-recognition-reviewed-by-cpas-for-asc-606-compliance#:~:text=Those%20formulas%20are%20only%20as%20good%20as%20the%20SSP%20evidence%20behind%20them.
https://www.netsuite.com/portal/products/erp/financial-management/revenue-management.shtml#:~:text=predefined%20schedules%20or%20milestones%20in%20compliance%20with%20ASC%20606%2C%20IFRS%2015%20and%20other%20standards.
https://docs.oracle.com/en/cloud/saas/netsuite/ns-online-help/section_4332797619.html#:~:text=The%20fair%20value%20price%20list%20lets%20you%20create%20different%20fair%20value%20rules%20for%20different%20items%20and%20item%20revenue%20categories

Houseblend

unless another record matches exactly) from Unassigned (equates to null, meaning only items with no value)
(docs.oracle.com).

For monitoring, define a cohort as the set of arrangements allocated under the same effective-dated version
of the list within the same subsidiary, book and currency. Cohort labels let a controller ask, for any
arrangement, which version applied and whether the result matches the approved worksheet for that version.
This construct is analytical, not a NetSuite object.

Book differences deserve explicit design. Oracle says book-specific allocation uses the Accounting Book field
on the fair value price record, while an item's Allocation Type is a default for all books and changing it for one
book means editing that book's revenue element line. An entity running a US GAAP book and a local-statutory
book may therefore hold two price sets, each needing its own approval trail.

3. Separate observed evidence from estimates, and record who approves

Evidence quality follows the standards' hierarchy. An observable price when the item is sold separately is the
best evidence (www.drsc.de) (www.journalofaccountancy.com), and a contractually stated or list price may be,
but is not presumed to be, the SSP (www.drsc.de). A 2025 Journal of Accountancy recap notes that companies
often mistakenly assume contract prices are true standalone selling prices and says Topic 606 requires entities
to validate such prices independently (www.journalofaccountancy.com). When no observable price exists,
IFRS 15 asks entities to consider entity-specific factors and customer information (www.drsc.de), and a
combination of methods may be needed when prices are highly variable or uncertain (www.drsc.de).

Range thinking enters here. PwC says entities apply judgment to determine an appropriate range of SSPs
(viewpoint.pwc.com), notes the allocation guidance does not specifically refer to ranges (viewpoint.pwc.com),
and says a consistent method should select a price within the range (viewpoint.pwc.com). Public SaasS filings
show the practice at scale: one large vendor says it typically has more than one SSP for individual products
and services (www.sec.gov), and another says it uses a range of amounts for subscription and professional
services, with ranges reassessed periodically or when facts change (www.sec.gov). These are descriptive
policy statements, shown only as examples of disclosed methodology.

Table 1 below proposes an SSP evidence register and a responsibility assignment (RACI: responsible,
accountable, consulted, informed) for each stage. The register is an analyst construct built from the cited
guidance; it is not an Oracle or standard-setter template.

Stage Evidence or artifact Responsibl  Accountable Consulted /

e Informed
SSP Written policy naming the method per item class Technical Controller or Auditors consulted;
methodology (observable, adjusted market, cost plus margin, residual ~ accounting chief pricing informed

where permitted) (www.drsc.de) (viewpoint.pwc.com) accounting
officer

Observed Extract of separate sales in similar circumstances to Revenue Controller Revenue operations
evidence similar customers, with population rules accounting consulted
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Stage Evidence or artifact Responsibl  Accountable Consulted /
e Informed
Estimated Market assessment, cost build with margin support Pricing / Controller Product and go-to-
evidence (viewpoint.pwc.com), third-party pricing with relevance finance market teams
caveat (www.deloitte.com) consulted
(kpmg.com)
Range and point = Documented range and consistent point-selection Technical Controller Auditors consulted
estimate method (viewpoint.pwc.com) accounting
Record build Fair value price CSV or manual entry with formula and NetSuite Revenue Controller informed
dates administrato =~ manager role

r or partner

Approval and Signed SSP version, effective date, record IDs Controller CFO / audit Auditors informed
release committee

per policy
Monthly Cohort reconciliation of Allocation Detail to worksheet Revenue Controller Technical
verification accountant accounting informed

The table shows that the person who loads records is neither the person who concludes on methodology nor
the person who approves release. Segregating those steps lines up with the description of control activities by
the Committee of Sponsoring Organizations of the Treadway Commission (COSO) as actions established
through policies and procedures, including authorizations, approvals, verifications and reconciliations
(www.dair.nps.edu). The interpretive point for ARM owners is that the fair value list is itself company-produced
information that auditors rely on. Public Company Accounting Oversight Board (PCAOB) AS 1105 describes
testing the accuracy and completeness of such information or the controls over it (pcaobus.org), and AS 2501
describes testing methods, data and significant assumptions behind an estimate (www.pcaobus.org). A frozen
export of each approved version, stored outside NetSuite, gives auditors data to compare to the live list.

Refresh cadence is not fixed by the standards. KPMG notes that business change will drive SSPs to be
refreshed numerous times (kpmg.com), and a NetSuite partner recommends a quarterly review (centium.net).
The interval is therefore a documented policy choice with a trigger list (price book changes, new bundles,
material discount shifts).

4. Record selection, effective dates and change control

How NetSuite selects a record. Oracle documents the following: dimension values include Any, which is the
default and applies to all items unless another record matches the dimension exactly (docs.oracle.com), and
Unassigned, which applies only to items with no value for that dimension. Oracle's Location example shows
that without an Unassigned record, an element with no location value falls back to the Any record. Records can
also be bounded by Start and End Dates, and the arrangement's date is checked against them
(docs.oracle.com). The Oracle fair value price list page and the "Logic for Fair Value Price Selection with Fair
Value Dimensions" page, which are the pages reviewed for this report, do not document a tie-breaker between
two equally specific records, or a ranking when one record is exact on subsidiary and another on customer, so
that behavior should be tested in a sandbox and prevented by a pre-load duplicate check.
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https://centium.net/blog/netsuite-revenue-recognition-module-advanced-revenue-management-guide#:~:text=schedule%20a%20quarterly%20review%20to%20keep%20SSP%20current
https://docs.oracle.com/en/cloud/saas/netsuite/ns-online-help/section_4332797619.html#:~:text=If%20another%20fair%20value%20price%20matches%20the%20dimension%20value%20exactly
https://docs.oracle.com/en/cloud/saas/netsuite/ns-online-help/section_4332797619.html#:~:text=When%20a%20revenue%20arrangement%20is%20created%2C%20its%20date%20is%20checked%20against%20these%20dates.

Houseblend

Table 2 summarizes a record-precedence matrix, separating documented behavior from items to test.

Situation

Exact dimension match and an Any record
both exist

Element has no value for the dimension

Arrangement date outside record's Start

and End Dates

No matching record

Two equally specific active records

Prospective merge with change-order date

outside record dates

Currency other than the record's

Return element

Documented behavior

Exact match is used

Unassigned record applies; if none exists,
the Any record applies

Date is checked against the dates when the
arrangement is created

Error, unless the sales-price fallback
preference is on (docs.oracle.com)

Not documented in pages reviewed

Those records are not applied

Value derived using the transaction
exchange rate

Calculated fair value does not follow the
range policy

Control response

Keep Any records as a deliberate
fallback, reviewed quarterly

Decide per dimension whether
Unassigned is allowed

Use non-overlapping version dates
Alert on blank record link and the VSOE
default (docs.oracle.com)

Test in sandbox; block overlaps before
CSV load

Include merge dates in UAT
Reconcile at the transaction rate, not a
period-end rate

Separate return test cases

The matrix makes the key point that the date and dimension logic is a data-quality problem as much as a

software one. The fallback to the sales price is the highest-risk row: Oracle's preference lets the sales price

serve as fair value when no record matches, and the revenue element's Is VSOE value then defaults to Yes.
On Allocation Detail, the fair value price record field is blank when the sales price is used. A blank link is

therefore the observable symptom of an SSP-policy bypass, and should drive an exception report.

Change control and effective dates. Oracle allows edits after creation, but says changes apply to new
customer performance obligations only and do not affect existing revenue elements and arrangements. An edit

therefore does not repair a mis-set price in contracts already allocated, and because it overwrites current

values, an independent copy of the prior version is the only evidence of what earlier cohorts used. A design
that avoids overwriting is to end-date the old record and create a new one with a later start date. Oracle states

that an end date requires a start date and must be later than it, so non-overlapping versions are possible. This

is an analytical recommendation, not an Oracle instruction.

Change control steps that follow from the above:

« Request: pricing or finance raises a change with evidence attached, referencing the policy method.

» Review: technical accounting confirms the method and range, and that the change is a new estimate

prospectively applied, consistent with no reallocation for later SSP changes.
« Approval: the accountable owner signs the version and effective date.

« Load: the administrator loads by CSV import, which Oracle documents as an Import Assistant job with

record type Fair Value Price, or by SuiteScript, which can create, delete and search the record.
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https://docs.oracle.com/en/cloud/saas/netsuite/ns-online-help/article_0627070629.html#:~:text=When%20no%20matching%20fair%20value%20price%20is%20found%2C%20you%20receive%20an%20error%20message.
https://docs.oracle.com/en/cloud/saas/netsuite/ns-online-help/article_0627070629.html#:~:text=the%20value%20of%20Is%20VSOE%20defaults%20to%20Yes%20in%20the%20revenue%20element.

Houseblend

« Verify: an independent person compares loaded records with the approved register before the effective
date.
« Archive: export the live list and retain it with the approval.

Worked Example (Hypothetical Example): From Approved SSP to
Reconciled Allocation

Fictional contract and inputs

This example is entirely fictional (Hypothetical Example). Customer A signs a USD contract for four obligations
in one subsidiary and one book. The transaction price, meaning the total discounted sales amount, is
$95,000.00. The entity's approved SSP register shows base fair values of $72,000 for a 12-month
subscription, $24,000 for implementation, $9,600 for premium support and $4,400 for training, a total of
$110,000. The discounted sales amounts on the arrangement lines are $64,000, $21,000, $7,000 and $3,000.
The entity's policy sets a range of 85% to 115% of base fair value for these items.

Oracle describes the arithmetic: the ratio of each item's calculated fair value to the total is multiplied by the
discounted sales amount (docs.oracle.com). The total revenue amount must equal the transaction total.

Step by step

1. Scenario A, no range policy. Calculated fair value equals approved SSP. Allocation equals $95,000 x
SSP/$110,000.

2. Scenario B, Boundary policy at 85% to 115%. Oracle states that under Boundary, a discounted sales
amount within the range is used as the calculated fair value amount, and outside it the nearer limit
applies (docs.oracle.com). Subscription ($64,000) and implementation ($21,000) fall inside their ranges.
Support ($7,000) is below the low value of $8,160 and training ($3,000) is below $3,740, so those limits
are used. Total calculated fair value is $96,900.

3. Round. The unrounded Scenario B results sum to $95,000.01 after half-up rounding to cents. Oracle
says the element with the greatest absolute revenue amount is adjusted to correct rounding errors
(docs.oracle.com), so the subscription moves from $62,745.10 to $62,745.09.

Table 3 shows both scenarios.

Line Approved Discounted Scenario A Range, 85% Calculated FV, Scenario B B minus
SSP ($) sales ($) allocation ($) to 115% ($) Boundary ($) allocation ($) A ()

Subscription 72,000.00 64,000.00 62,181.82 61,200.00 to 64,000.00 62,745.09 +563.27
82,800.00

Implementatio 24,000.00 21,000.00 20,727.27 20,400.00 to 21,000.00 20,588.24 -139.03

n 27,600.00

Premium 9,600.00 7,000.00 8,290.91 8,160.00 to 8,160.00 8,000.00 -290.91

support 11,040.00
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Houseblend

Line Approved Discounted Scenario A Range, 85% Calculated FV, Scenario B B minus
SSP ($) sales ($) allocation ($) to 115% ($) Boundary ($) allocation ($) A (%)
Training 4,400.00 3,000.00 3,800.00 3,740.00 to 3,740.00 3,666.67 -133.33
5,060.00
Total 110,000.00 95,000.00 95,000.00 96,900.00 95,000.00 0.00

The calculation is the transaction price x calculated fair value / total calculated fair value, rounded to the cent.

The $563.27 shift is 0.59% of the transaction price, but it moves revenue toward a ratably recognized

subscription and away from lines that may recognize earlier, so the timing effect can matter more than the
amount. Whether the range-policy result is acceptable under the entity's SSP policy is an accounting question;

the table only shows that two plausible configurations produce different audit evidence. A NetSuite partner

cautions that allocating too much of a bundle to the deliverable that recognizes upfront accelerates revenue
(theledgerlabs.com); the direction depends on each line's recognition pattern.

Reconcile Allocation Detail to the worksheet

The Allocation Detail subtab shows how allocation was calculated for each revenue element
(docs.oracle.com), and Oracle says it is read-only and visible only in view mode. Build the independent

worksheet from the approved register, not from a NetSuite export of the list, and reconcile these fields:

Fair Value Price Record: the record ID must match the approved register for the cohort. A blank value
means the sales price was used.

Base Fair Value: must equal the approved SSP for the arrangement's currency and date. Base fair
value is also the figure used for range checking.

Pre-Range Checking Calculated Amount: the formula result, testing formula logic separately from
range logic.

Range Policy, Low and High: must match the policy percentages; see the Boundary rules above.
Is VSOE Price: indicates whether fair value is an actual VSOE price or a non-VSOE estimate; a Yes
value on a sales-price fallback is a flag.

Error: records errors in processing the allocation.

Rounding: the worksheet should apply the same largest-element rule.

Two arrangement-level controls complement the field test: the Compliant box signals allocation success, and a
failed reallocation logs on the Revenue Arrangement Message subtab.

Exceptions, Cohorts and Amendments

Exceptions that need a named owner

Each of the following exception classes should appear on a monthly dashboard with an owner and an aging
bucket.
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https://theledgerlabs.com/netsuite-revenue-recognition-reviewed-by-cpas-for-asc-606-compliance#:~:text=Allocate%20too%20much%20of%20a%20bundled%20deal%20to%20the%20deliverable%20that%20recognizes%20upfront
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Houseblend

« Missing record: with the sales-price preference off, Oracle says users receive an error message; a
partner post from 2017 describes the same behavior and the two fixes (a2g2.com). With it on, the sales
price is used and Is VSOE defaults to Yes. Kit components need fair value prices either way.

» Override: a Fair Value Override setting on the element means fair values are not derived from the price
list, and Base Fair Value and Calculated Fair Value Amount must be populated manually or by script
(docs.oracle.com). Treat every override as a policy exception requiring documented approval.

» Stale price: a record whose end date has passed, or no record for a new start date, creates a no-match
case. Date checks use the arrangement date, so late-created arrangements can pick up a later version
than the contract date suggests. Oracle says the arrangement is initially created three hours after the
source document under the automatic update preference, so a date gap is small in normal operation but
can widen when sources are edited or created late.

« Allocation Type: the item's Allocation Type usually sets the initial type on the element, and a
recognition treatment rule can use a different value. Normal follows the fair value price list; Exclude
makes the discounted sales amount the revenue amount. A full precedence order is not stated in the
pages reviewed, so list every element whose type differs from its item default.

« Software residual: under the Software allocation type, estimates rather than VSOE cause the system
to recalculate using the residual method. This must align with the entity's policy on when a residual
approach is permitted (www.deloitte.com).

« Returns: a return creates a new arrangement with a negative element; its fair value is a pro-rated share
of the linked positive element based on quantity, and it is exempt from range checking. Per Oracle's
Revenue Allocation for Returns documentation, credit memos created from invoices need a merge to
link to the positive element, and mismatched exchange rates make the merge fail; confirm this in a
sandbox.

« Amendments: revenue is reallocated automatically when arrangements are updated, and also when
arrangements are merged.

o Currency and book differences: other currencies derive from the transaction exchange rate, and
books use book-specific records.

Old and new cohort impact

Oracle's rule that edits affect new obligations only means a price change splits contracts into cohorts. Continue
the fictional example with a new SSP version effective January 1, 2027 (Hypothetical Example): the
subscription base fair value rises from $72,000 to $78,000 and nothing else changes. With no range policy,
Customer A's identical $95,000 contract would allocate differently depending on the cohort:

« Cohort 1, arranged before the effective date: unchanged under the old version. Subscription
$62,181.82, implementation $20,727.27, support $8,290.91, training $3,800.00.

« Cohort 2, arranged on or after the effective date: total SSP $116,000. Subscription $63,879.31
(+$1,697.49, or 2.73%), implementation $19,655.17 (-$1,072.10), support $7,862.07 (-$428.84), training
$3,603.45 (-$196.55). The allocation still sums to $95,000.00.

« Cohort 3, amended or merged: treatment depends on the mechanism. In a prospective merge, Oracle
says the process terminates and locks the original arrangements and creates a new one
(docs.oracle.com), with a residual ratio based on the amount recognized before the merge. If the
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https://a2q2.com/netsuite-part-4-setting-advanced-revenue-management-preferences/#:~:text=you%20receive%20an%20error%20message%20and%20must%20either%20define%20the%20fair%20value%20for%20the%20item
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https://docs.oracle.com/en/cloud/saas/netsuite/ns-online-help/section_1498077674.html#:~:text=terminates%20and%20locks%20the%20original%20revenue%20arrangements%20and%20creates%20a%20new%20arrangement

Houseblend

Recalculate Residual Fair Value box is cleared, fair value stays at the original calculated amount; if
checked, fair values are recalculated for the new arrangement. Whether recalculation picks up the new
record depends on dates: records outside the change-order effective date range are not applied.

Whether a plain amendment to an old arrangement is reallocated on the new version is not stated in the pages
reviewed, so the cohort rule for amendments must be proved in sandbox testing rather than assumed. ASC
606 and IFRS 15 do not require reallocation for later SSP changes, so an old-cohort contract should normally
keep its original basis unless a modification accounting conclusion says otherwise; that conclusion belongs to
the accountant.

Because GroupSum-based formulas depend on a reference ID, Oracle documentation as read for this report
notes the reference ID must be edited after merging for merged elements to be included; confirm this in a
sandbox. Formula-dependent elements are therefore a distinct test class after amendments.

Implementation Considerations and Process Changes

Formulas and data hygiene

Fair value formulas use field values from both the revenue arrangement body and the element lines. The RSM
post notes that non-stored custom line fields can be used (technologyblog.rsmus.com) and gives a kit example
where each component item stores a set amount of the discounted sales to allocate
(technologyblog.rsmus.com). These techniques move SSP logic out of the visible list into formulas and custom
fields, so each approved version should include formula text and custom-field values, not just the base fair
value. A partner source describes SSP tables and ranges stored per item and segment (centium.net).

Partner commentary describes the gating work as documented standalone selling prices (auditfriendly.co);
building the list before that documentation exists only freezes unsupported numbers.

Monthly monitoring routine

1. Freeze: export the fair value list and formulas after each period close and compare with the approved
version.

2. Sample by cohort: include the largest arrangements by transaction price and every exception.

3. Re-perform: recompute allocation from the worksheet and compare field by field to Allocation Detail.

4. Follow up: blank record links, VSOE flags on fallback, overrides, errors and non-default Allocation
Types.

5. Report: document differences above a policy threshold and send the aged exception dashboard to the
controller.

UAT matrix

Run each scenario in Configuration Mode or a sandbox before the effective date:

« Exact versus Any: an item with a customer-specific record and a generic record; expected exact
match.
« Unassigned versus Any: an item with no dimension value, with and without an Unassigned record.
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Houseblend

« Date boundaries: arrangements dated one day before, on, and one day after Start and End Dates.

« Overlap probe: two active equally specific records; record which is used, since it is undocumented.

« Range policies: inside range, below low, above high under Boundary, Fair Value, High and Low.

» Currency and book: a foreign-currency sale, and a multi-book arrangement with a book-specific
record.

« Return, credit memo, merge: linked and unlinked returns.

» Prospective merge: change-order dates inside and outside record ranges.

» Fallback and error: sales-price preference on and off.

Audit evidence package

Auditors evaluate management's estimates by testing methods, data and assumptions (www.pcaobus.org),
and by evaluating the reasons for a change in method (www.pcaobus.org). A package that answers those
guestions contains: the signed SSP policy, evidence extracts, range rationale, approval records, versioned
exports, UAT results, monthly reconciliations, and the exception log. The SEC's 2007 interpretive guidance on
management's evaluation of internal control says critical accounting estimates are generally assessed as
having higher misstatement risk (www.sec.gov), which is why the estimate and its list deserve explicit controls.
The Center for Audit Quality has described revenue recognition as a top regulatory focus (www.thecaq.org).

Data Analysis and Evidence

The evidence available for this topic is mostly documentary, so the quantitative core combines published
figures with the report's own fictional calculations.

Published figures from standard setters and professional bodies.

» The FASB's post-implementation review of Topic 606 reports outreach to more than 2,200 stakeholders
(storage.fasb.org).

e The Accounting Standards Update (ASU) 2015-14 deferral set annual periods beginning after December
15, 2017 for public business entities (storage.fasb.org) and after December 15, 2018 for all other entities
(storage.fasb.org). The effective dates are background only, and nothing in the fair value analysis
depends on them.

e The IASB received 74 comment letters on its Request for Information (www.ifrs.org), concluded that
IFRS 15 is working as intended (www.ifrs.org), and IFRS 15 became effective for periods beginning on
or after 1 January 2018 (www.ifrs.org).

o Asurvey of peer reviewers by the American Institute of CPAs (AICPA) found 48% citing the evaluation of
management's Topic 606 application as a challenge (www.journalofaccountancy.com). The survey
covers Topic 606 generally.

» The FASB review notes that some stakeholders found SSP guidance challenging (storage.fasb.org),
and that some investors find it difficult to understand how SSP is determined (storage.fasb.org). IASB
staff papers record challenges estimating SSP for some performance obligations (www.ifrs.org) and in
supporting and auditing an observable price (www.ifrs.org).

« Disclosure expectations matter for governance: IFRS 15 requires disclosure about the methods, inputs
and assumptions used to estimate SSPs (www.ifrs.org).
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https://www.pcaobus.org/oversight/standards/auditing-standards/details/AS2501#:~:text=determine%20the%20reasons%20for%20such%20change%20and%20evaluate%20the%20appropriateness%20of%20the%20change
https://www.sec.gov/rules/interp/2007/33-8810.pdf#:~:text=generally%20would%20be%20assessed%20as%20having%20a%20higher%20misstatement%20risk
https://www.thecaq.org/audit-committee-insights-july-2025#:~:text=Revenue%20recognition%20remains%20a%20top%20regulatory%20focus%20due%20to%20its%20importance%20to%20investors
https://storage.fasb.org/Post-Implementation%20Review%E2%80%94Revenue%20from%20Contracts%20with%20Customers%20%28Topic%20606%29.pdf#:~:text=outreach%20with%20more%20than%202%2C200%20stakeholders%20from%20diverse%20backgrounds
https://storage.fasb.org/ASU%202015-14.pdf#:~:text=annual%20reporting%20periods%20beginning%20after%20December%2015%2C%202017%2C%20including%20interim
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https://www.ifrs.org/content/dam/ifrs/project/pir-ifrs-15/pir-ifrs15-feedbackstatement-portrait-sept2024.pdf#:~:text=became%20effective%20for%20annual%20periods%20beginning%20on%20or%20after%201%20January%202018.
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https://storage.fasb.org/Post-Implementation%20Review%E2%80%94Revenue%20from%20Contracts%20with%20Customers%20%28Topic%20606%29.pdf#:~:text=Some%20stakeholders%20indicated%20that%20the%20guidance%20on%20determining%20standalone%20selling%20price%20can%20be%20challenging
https://storage.fasb.org/Post-Implementation%20Review%E2%80%94Revenue%20from%20Contracts%20with%20Customers%20%28Topic%20606%29.pdf#:~:text=it%20can%20be%20difficult%20to%20understand%20how%20standalone%20selling%20price%20is%20determined
https://www.ifrs.org/content/dam/ifrs/meetings/2023/march/iasb/ap6c-ifrs-15-pir-feedback-5-step-model.pdf#:~:text=it%20was%20challenging%20to%20estimate%20stand%2Dalone%20selling%20prices%20for%20some%20performance%20obligations
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https://www.ifrs.org/content/dam/ifrs/meetings/2024/may/iasb/ap6a-ifrs-15-pir-other-matters.pdf#:~:text=requires%20entities%20to%20disclose%20information%20about%20the%20methods%2C%20inputs%20and%20assumptions

Houseblend

Documented NetSuite parameters. These are Oracle-stated limits and defaults: a maximum of ten fair value
dimensions (docs.oracle.com), four range policies (Boundary, Fair Value, High and Low), a default-on range
checking preference, and an automatic arrangement creation delay of three hours after the source document
under one preference (docs.oracle.com).

Report-derived figures (fictional). The two scenarios differ by $563.27, which is 0.59% of the $95,000
transaction price; the rounding adjustment is $0.01. The cohort change raises the subscription allocation by
$1,697.49, or 2.73% of its prior allocation, while lowering the other three lines by a combined $1,697.49. These
figures show the order of magnitude of configuration-driven shifts in a small contract and are not benchmarks.

What is not available. No public benchmark of fair value list error rates or survey of NetSuite ARM SSP
governance practices was found, so the report avoids numeric claims about prevalence.

Implications and Future Directions

For controllers. The central implication is that the fair value list is a controlled estimate repository. The same
chain that supports a disclosure on SSP methods should support the live list: an approved version, an effective
date, an owner. Review of each SSP method and each contract's allocation by a qualified accountant remains
necessary, and this report does not substitute for it.

For pricing and revenue operations. Pricing teams often hold the best evidence, and KPMG's guidance
stresses a cross-functional approach (kpmg.com) and documentation such as price lists and third-party pricing
(kpmg.com). A shared register, such as Table 1, lets finance trace a list value to a pricing decision.

For ARM architects. Three design choices carry long-term cost: whether to use item revenue categories to
reduce record count, how many dimensions to enable, and whether to keep range policies at all. Automation
can help: Oracle documents CSV import and SuiteScript access to the record, so version loading and the
monthly freeze can be scripted, subject to the same approval gates.

Where implementation support fits. Oracle states that migrating from classic revenue recognition to ARM
needs NetSuite Professional Services or a qualified NetSuite partner. Nothing here is a claim about any
provider's performance.

Future directions. Oracle's release cadence continues to touch ARM; this report does not rely on any specific
release note, and release-note content is subject to change. Re-run the UAT matrix after each release.
Dynamic SSP formulas must also stay consistent with the written policy (viewpoint.pwc.com).

Frequently Asked Questions (FAQs)

What is the NetSuite fair value price list? A set of records assigning fair values to items and item revenue
categories, used to allocate revenue in revenue arrangements. It cannot be completed without fair value
formulas.

How does Advanced Revenue Management use standalone selling price? Revenue Allocation supports
fair values derived from SSP, VSOE or other methods, and allocates revenue in proportion to calculated fair
value amounts.
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How is an ARM fair value price set up? Enable Essentials and Revenue Allocation, create formulas, then
add records by item or category with base fair value, formula, optional range policy, dates and dimensions.

Does ASC 606 require a particular SSP method in NetSuite? No. The standards require SSP at inception,
and entities are not required to use a particular method (www.deloitte.com).

How should fair value price list governance work? Separate methodology, evidence, loading and approval
roles (Table 1), version by effective date, and reconcile monthly; COSO frames approvals and reconciliations
as control activities (www.dair.nps.edu).

How do SSP ranges and bundle allocation interact? Range policies change the calculated fair value used
in the ratio; the standards do not specifically refer to ranges (viewpoint.pwc.com), and IFRS 15 requires
discounts to be allocated proportionately unless observable evidence supports a specific allocation
(www.drsc.de).

Does the same logic apply under IFRS 15? The principles are parallel: SSP at inception (www.drsc.de), no
reallocation for later SSP changes (www.drsc.de), and a residual approach limited to defined circumstances
(www.drsc.de). Confirm entity-specific differences with a qualified accountant.

Conclusion

NetSuite ARM gives finance teams a mechanism to apply approved standalone selling prices consistently, but
the mechanism begins after the accounting judgment ends. The standards require SSP to be determined at

contract inception and not reallocated for later changes, and Oracle's own documentation says list edits apply
to new obligations only. Together, these rules make effective dates and cohorts the backbone of an audit trail.

The practical program is short. Approve SSP methodology and evidence outside the system. Translate each
approved version into effective-dated records with dimensions justified by policy. Prevent undocumented
selection behavior, such as overlapping equally specific records, by design and test. Reconcile Allocation
Detail to an independent worksheet that replicates range policies and rounding, as the fictional $95,000
contract showed. Monitor exceptions monthly, and retain the evidence package.

The limits are plain. Public evidence on how often fair value lists go wrong does not exist, Oracle's pages are
silent on several tie and precedence questions, and nothing in this report concludes on any entity's accounting.
A qualified accountant should confirm the SSP method and allocation for each contract; list configuration alone
does not prove compliance with ASC 606 or IFRS 15.
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About Houseblend

Houseblend is a NetSuite consulting firm serving finance and operations teams. We help organizations
implement ERP systems, connect business applications, improve existing configurations and maintain the
systems that support everyday work. Our audience includes finance leaders, controllers, operations managers,
NetSuite administrators and implementation teams.

Implementation and architecture

Houseblend provides NetSuite implementation, architecture and data migration services. We help teams
evaluate how business processes, reporting requirements and existing data should fit together in an ERP
environment. Training supports the people responsible for adopting and operating the resulting system.

Integrations, customization and Al

Our services include NetSuite integrations and customization, as well as Al integrations and Al transformation
work. These engagements connect ERP data and workflows with the broader application landscape. The right
design depends on the organization's systems, controls and operating needs.

Improve and support an existing system

Houseblend offers NetSuite health checks, optimization, managed support and project rescue services. We
also provide expertise for analytics and specialist workflows, including NetSuite Analytics Warehouse,
warehouse management and field service management. Published educational material helps teams
investigate options and prepare informed questions for their implementation or support work.

Work with Houseblend

Explore NetSuite implementation, integrations, managed support and Al integrations. Contact Houseblend to
discuss your current system and priorities.

Article examples explain concepts rather than promising a particular license, product capability, delivery
schedule or outcome. Engagement scope is confirmed with the Houseblend team.

Website: https://www.houseblend.io

This article is educational. Verify consequential medical, legal, financial, regulatory and technical decisions with appropriate professionals and the
cited primary sources. Company services are described separately from the article's research findings.
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