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Executive Summary

Oracle’s Fiscal Year 2026 third-quarter results (reported March 10, 2026) showcased an exceptional quarter
for the company, driving total revenues of $17.2 billion (a 22% YoY increase) and record growth in cloud and Al
infrastructure (investor.oracle.com). Notably, Oracle’s NetSuite Cloud ERP segment — the mid-market cloud
ERP suite acquired in 2016 — generated $1.1 billion in Q3 revenues (up 14% YoY in USD, 11% in constant
currency) (investor.oracle.com). This double-digit growth, though slightly lower than Oracle’s Fusion Cloud
ERP at 17%, demonstrates that NetSuite remains a major growth engine within Oracle’s cloud portfolio.

For customers, NetSuite’s continued ~14% growth this quarter signals both stability and forward momentum in
the platform. The strong growth implies that many customers are adopting or expanding NetSuite for their ERP
needs, benefiting from the ongoing investment and innovation that Oracle is directing toward NetSuite. Oracle
has been actively embedding new capabilities — especially Al-powered features — into NetSuite, with over 200
new Al-driven enhancements announced recently (www.axios.com). For example, Oracle’s CEO and
analysts note that NetSuite’s development teams are using Al code generation to build more application
features at lower cost (investor.oracle.com), suggesting customers will see more frequent updates.

Moreover, Oracle’s two-pronged ERP strategy means NetSuite continues to be positioned as the cloud ERP of
choice for growing and midmarket firms (complementing Fusion for large enterprises)
(moorinsightsstrategy.com). Independent reports (e.g. IDC) praise NetSuite’s industry-specific focus and role-
based design, citing its ability to serve both product-based and service businesses with a single suite
(www.oracle.com). For users, this orientation translates into functionality tailored to their industry and
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business model. Case studies confirm real-world benefits: CFOs at several companies report that NetSuite
integration dramatically reduced manual work and enabled rapid expansion — for instance, one e-commerce
CFO noted that invoice automation alone saved 3,000 person-hours annually (itbrief.com.au).

In the current cloud ERP market, NetSuite’'s 14% growth is solid but trails the higher rates seen by some
competitors. Gartner-aligned analysis notes that Microsoft’'s Dynamics 365 cloud applications grew ~19% and
SAP’s cloud ERP ~28% in comparable periods (gz.com). This contrast suggests that Oracle must continue to
innovate (especially in Al and industry solutions) to sustain customer momentum. Oracle’s recent strategy
addresses this: at SuiteConnect 2026 Oracle unveiled seamless Al integrations (e.g. connectors for Claude,
Gemini, ChatGPT), enabling customers to tap generative Al within NetSuite workflows (www.techradar.com)
(www.itpro.com). Oracle also expanded its partner ecosystem (launching a SuiteApp.Al marketplace) to let
partners deliver custom Al apps to the 43,000+ NetSuite customers globally (www.oracle.com).

In sum, NetSuite’s 14% Q3 growth indicates continuing adoption and a large installed base benefiting from
Oracle’s heavy R&D investment. For customers, this growth means they can expect more advanced, Al-
enabled capabilities and a vibrant ecosystem, while also signaling the product’s viability. It also underscores
the importance of staying aligned with Oracle’s roadmap — especially its push to make NetSuite a smarter
“autopilot” for business through embedded Al (www.techradar.com) (www.axios.com). By backing these claims
with financial data, expert analysis, and real-world examples, this report shows that customers should view
NetSuite’s current momentum as a positive sign of innovation and support, even as they remain mindful of the
competitive ERP landscape.

Introduction and Background

Oracle Corporation has transformed significantly over the past decade from being known primarily as a
database and on-premise software vendor into a leading cloud services and cloud applications provider. A
cornerstone of Oracle’s cloud strategy has been the acquisition and integration of NetSuite, a pioneering cloud
ERP provider. Oracle acquired NetSuite in November 2016 for about $9.3 billion (infotechlead.com), combining
NetSuite’s established cloud-based ERP (originally launched in 1998) with Oracle’s own Fusion Cloud ERP
suite. NetSuite, marketed as Oracle NetSuite, is aimed largely at mid-market companies and provides an
integrated suite covering financials, supply chain, HR, and ecommerce, among others.

Over the years, Oracle has reported NetSuite revenue numbers separately, typically under the “Cloud
Application (SaaS)” category in its results. Historically, NetSuite’s growth has often outpaced Oracle’s overall
revenue growth, reflecting its appeal to emerging businesses. For example, in FY2025 Q3, NetSuite revenue
was $0.9 billion, up 16% from the prior year (investor.oracle.com). Meanwhile, Oracle’s total Q3 FY2025
revenue was $14.1 billion (6% growth) (investor.oracle.com). This context highlights how NetSuite has been a
crucial driver in Oracle’s cloud success story. Analysts note that NetSuite and Fusion leverage a two-lane
ERP strategy, serving different segments: Fusion targets large enterprises, while NetSuite focuses on smaller,
fast-growing and geographically diverse businesses (moorinsightsstrategy.com).

Over the last few years, the cloud ERP market has been dynamic. Companies across industries have been
moving financial and operational systems to the cloud for scalability and agility. Oracle’s main ERP Saas rivals
include SAP (with S/4AHANA Cloud and Business ByDesign), Microsoft (Dynamics 365 Finance & Operations),
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and Workday. Notably, in calendar 2025 SAP reported ~28% growth in its cloud ERP suite and Microsoft ~19%
(gz.com). In this competitive context, NetSuite’s mid-teens growth rate indicates solid performance, though
industry observers point out it trails the highest-growth leaders (gz.com).

The current market environment is also heavily influenced by artificial intelligence. Since late 2022,
enterprises have accelerated adoption of Al features. Oracle has invested heavily in developing GPU-based
infrastructure (its “Stargate” initiative) and embedding Al in its applications.For customers using NetSuite, this
Al wave has already started to translate into enhancements. As early as March 2024, Oracle announced it was
adding 200+ built-in Al features to NetSuite (for finance, supply chain, marketing, etc.) at no extra cost
(www.axios.com). More recently (late 2025 and early 2026), Oracle and NetSuite leadership have emphasized
an “Al-first” vision — describing NetSuite as aiming to be an autopilot for businesses, not just a co-pilot
(www.techradar.com). This means Oracle is aggressively integrating generative Al (LLMs, connectors,
controlled assistants) into NetSuite, so that customers get higher efficiency and automation.

Report Focus: This report analyzes Oracle’s Q3 FY2026 earnings (quarter ending Feb 28, 2026) with a focus
on NetSuite’s performance. We examine NetSuite’s 14% growth in context, and explore what this growth
means for customers. That includes assessing technical and product development trends, competitive and
market pressures, and firsthand accounts from customer case studies. We use official financial disclosures
(investor.oracle.com) (investor.oracle.com), earnings transcripts (m.za.investing.com) (m.za.investing.com),
industry analysis (qz.com) (moorinsightsstrategy.com), and customer interviews (itbrief.com.au)
(www.oracle.com) to give a comprehensive view. The goal is to help businesses (and ERP decision-makers)
understand the implications of Oracle’s reported growth and product investments for their own use of NetSuite.

Q3 FY2026 Oracle Results and NetSuite’s
Performance

Oracle Q3 FY2026 Financial Highlights

Oracle’s official earnings release for Q3 FY2026 (ended Feb 28, 2026) reported total revenues of $17.2
billion, a 22% increase over the prior-year quarter (investor.oracle.com). This was a strong acceleration from
the +6% growth in Q3 FY2025 (investor.oracle.com). The major driver was cloud and Al infrastructure: Oracle’s
Cloud revenue (laaS + SaaS) rose 44% YoY in USD (41% constant currency) to $8.914 billion
(investor.oracle.com) (ae.marketscreener.com). Within that, Cloud Infrastructure (IaaS) revenue nearly
doubled (up 84%) to $4.9 billion (investor.oracle.com) (ae.marketscreener.com), reflecting surging demand for
GPUs and OCI services. Meanwhile, Cloud Applications (SaaS) reached $4.0 billion (+13% YoY in USD,
11% CC) (ae.marketscreener.com).

Key profitability metrics were also strong: GAAP EPS rose to $1.27 (up 24%) and non-GAAP EPS to $1.79
(+21%) (investor.oracle.com) (ae.marketscreener.com). Remaining Performance Obligations (RPO) —
essentially future contracted revenue — ballooned to $553 billion, up 325% from $130 billion a year ago
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(investor.oracle.com) (ae.marketscreener.com). Most of that RPO increase was related to large Al cloud
contracts. In sum, Oracle described Q3 FY2026 as “the first quarter in over 15 years” where it achieved >20%
growth in both organic revenue and non-GAAP EPS (investor.oracle.com).

These results provide the backdrop for NetSuite’s part of the story. Overall SaaS growth (13% YoY) was
respectable, but below the infrastructure’s breakneck pace. Earnings commentary emphasized Oracle’s focus
on industry-specific cloud applications and Al-driven features, in which NetSuite is a core component alongside
Fusion. The guidance for Q4 and FY2027 was also raised. For example, Oracle raised its FY2027 revenue
guidance to $90 billion (investor.oracle.com), indicating that management expects continued momentum.

Breakdown of SaaS Revenues: Fusion vs. NetSuite

Oracle breakouts in the Q3 press release show that both Fusion Cloud ERP and NetSuite Cloud ERP
achieved $1.1 billion in SaaS revenue for the quarter (investor.oracle.com) (ae.marketscreener.com), each
growing robustly on a year-over-year basis. In constant currency, Fusion ERP grew 14% and NetSuite 11%
(investor.oracle.com) (in USD terms Fusion grew 17% and NetSuite 14%). The fact that both platforms
delivered the same dollar revenue ($1.1B) but with Fusion growing slightly faster implies that NetSuite has a
larger installed base or slightly larger trailing revenue. The growth rates of each are summarized below:

SaaS Category Q3 FY2026 Revenue YoY Growth (USD) YoY Growth Q3 FY2025 Revenue
(USD) (const.) (USD)

Fusion Cloud ERP $1.10 billion +17% +14% $0.94 billion

(SaaS) (ae.marketscreener.com)

NetSuite Cloud ERP $1.10 billion +14% +11% $0.94 billion

(SaaS) (ae.marketscreener.com)

Other Cloud Applications = $1.80 billion (est.) various - $0.85 billion (est.)

Total Cloud (SaaS) $4.00 billion +13% +11% $3.54 hillion

(ae.marketscreener.com)

Table: Selected cloud application revenues for Q3 FY2026 vs Q3 FY2025. “Other” includes Oracle’s industry
applications (HCM, CX, etc.). Source: Oracle releases (ae.marketscreener.com) (investor.oracle.com).

These figures confirm that NetSuite is now roughly equal in scale to Oracle Fusion ERP in absolute revenue, a
notable milestone. It also shows that NetSuite’s growth rate (14%) was slightly lower than Fusion’s (17%) in
Q3 FY2026 (ae.marketscreener.com). This difference goes in line with analysts’ observations that NetSuite’s
expansion, while healthy, is not as rapid as the fastest-growing cloud ERP offerings (qz.com). Historically,
NetSuite had been growing faster — for instance, Q3 FY2025 saw NetSuite at +16% (USD) vs Fusion +16%
(investor.oracle.com) — so the trend suggests a modest deceleration.

In absolute terms, NetSuite added about $0.13B in Q3 (from $0.94 to $1.07B), a sizable influx of new revenue.
Given the mature base (~43,000 customers), 14% growth equates to strengthening market penetration among
existing and new mid-market firms (gz.com). Oracle does not separately report the number of new NetSuite
customers each quarter, but it highlighted that “over 2000 customers went live in Q3” on various cloud
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applications (mostly Fusion and industry apps) (m.za.investing.com). It is reasonable to infer that a portion of
these were NetSuite engagements or expansions, continuing NetSuite’s momentum of attracting new
deployments or module additions.

Overall, NetSuite’s 14% YoY growth is a solid double-digit increase (compare it to the single-digit growth of
Oracle’s core on-premise software and legacy license revenues). In the context of the entire company’s 22%
top-line growth, NetSuite contributed meaningfully. As one analysis notes, Oracle’s “two-lane ERP” approach
means that Fusion and NetSuite together drove the applications segment, and their combined $2.2B revenue
(each ~$1.1B) is a crucial part of Oracle’s SaaS picture (moorinsightsstrategy.com).

Trends Over Time: NetSuite’s Growth Trajectory

To better understand the significance of this quarter, it helps to view NetSuite’s growth trend across recent
guarters. Oracle’s published results show NetSuite revenues and growth as follows:

* Q1 FY2026: $1.0B, up 16% (USD) (investor.oracle.com)
* Q2 FY2026: $1.0B, up 13% (USD) (investor.oracle.com)
e Q3 FY2026: $1.1B, up 14% (USD) (ae.marketscreener.com)

This yields a roughly 14% average YoY growth over the first three quarters of FY2026. For comparison, the
equivalent quarters of FY2025 were 16%, 16%, and 16% growth respectively (investor.oracle.com). Thus,
NetSuite’s growth rate was marginally slower in Q2 and Q3 of FY2026 than a year earlier, though always in
healthy double digits.

Overall, the data suggest the following:

« Consistent double-digit growth: NetSuite has not dipped below 13% even in the slower quarter (Q2)
of FY2026, indicating that demand remains robust.

« Slight moderation: Growth percentages have drifted from the mid-teens (15-16% in early 2025) to the
low-mid teens (13-14%) in early 2026. This is not unusual for a company with a large installed base;
growth rates often moderate as the base of revenue grows.

« Cyclical or currency effects: The difference between constant-currency growth (11% in Q3) and
reported USD growth (14%) hints at forex effects; a stronger dollar can make growth rates appear
slightly higher. However, even in constant dollars NetSuite grew in the low double digits.

For customers, this trajectory is instructive: NetSuite’s market is mature enough that 14% sustained growth
requires continuously finding new customers and upselling more functionality. It suggests Oracle must keep
adding value to drive further expansion.
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Analysis: NetSuite’s Growth and Customer
Implications

Financial and Market Perspective

NetSuite’s 14% growth in Q3 FY2026 means that Oracle’s investment in the product is yielding solid returns
and that businesses continue to adopt or expand usage. To interpret what this means for customers, it helps to
consider various perspectives.

From a customer adoption standpoint, a 14% revenue increase implies many net new business users or
module growth. Oracle’s SaaS offerings often involve subscriptions, so this could reflect new contracts, added
users, new locations, or additional modules purchased by existing clients. It suggests that NetSuite is
attracting new customers (likely among scale-ups and mid-market enterprises) and winning expansions
(upselling existing NetSuite clients with extra seats or functionalities). For customers, this is a vote of
confidence: “Customers are seeing value in NetSuite and thus paying more”. High growth often correlates with
strong customer satisfaction or critical needs being met.

However, one must also note that NetSuite’s growth, while healthy, is outpaced by some competitors. As Zacks
Investment Research reports, Microsoft Dynamics 365 grew 19% (USD) in the comparable quarter and SAP’s
cloud ERP platform grew 28% (gz.com). Thus, from a market-share perspective, Oracle is not racing to the
top. Some customers may worry that if NetSuite’s pace lags, Oracle might pivot efforts elsewhere. It
underscores the importance for existing customers of ensuring Oracle continues investing in NetSuite’s
roadmap. For now, Oracle has indeed earmarked heavy R&D toward Al-driven features in NetSuite, which we
discuss below. For customers, the relative growth figures mean it's worth paying attention to how Oracle
closes the innovation gap.

Another financial aspect is profitability and resources. Oracle’s quarter saw record cash flows (operating
cash flow up 13% YoY to $23.5B for the trailing 12 months (investor.oracle.com)) and plans to raise large
financing for data centers. This financial strength implies Oracle can allocate engineering resources to
NetSuite without immediate capital constraints. In fact, Oracle management explicitly stated that Al code
generation is enabling them to build more software with fewer people (investor.oracle.com). The implication is
that NetSuite’s engineering team might deliver features more rapidly and cost-effectively. Customers should
see this as positive: more R&D output (e.g. new modules, Ul enhancements, Al assistants) per dollar Oracle
spends.

Finally, Oracle’s raised guidance — projecting ~$90B in revenue in FY2027 (investor.oracle.com) — creates a
growth imperative. NetSuite’s slice of that pie must at least maintain its ~14% trend to support Oracle’s goals.
Customers can thus expect Oracle to continue positioning NetSuite as a key product line (“our most complete
suite of cloud applications in the market,” as the CEO said (m.za.investing.com)) and to accelerate its
development. This focus is not guaranteed, but all signs (guidance raise, continuous RPO growth,
management rhetoric) point to ongoing emphasis on SaaS applications including NetSuite.
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Product and Ecosystem Developments

For customers, the substance behind that 14% growth is crucial. Are new products or capabilities being

added? The answer is clearly yes, especially on the Al front. Over the past year, Oracle has launched
numerous NetSuite enhancements aimed at automating and accelerating business processes:

Al-Powered Features: As reported by Axios and Gartner analysts, Oracle has integrated Al across
NetSuite’s functions (finance, supply chain, CRM, etc.) without extra fees (www.axios.com). For
example, “assisted authoring” for reports and natural-language enhancements were introduced in 2024
(www.axios.com). At SuiteWorld 2025, NetSuite unveiled NetSuite Next, a redesigned platform with
built-in Al tools, and Ask Oracle, a natural language query interface (www.techradar.com). These allow
end users to get insights (e.g. generate financial reports or sales projections) by simply asking
guestions. The Q3 2026 earnings call transcript notes that Oracle built these to help customers “run the
systems that run their businesses” and make SaaS suites more competitive (m.za.investing.com).

Al Connector Service and Assistant Integration: On March 31, 2026 (just after Q3 results), Oracle
NetSuite announced new MCP Apps and Connector Service at SuiteConnect 2026 in London
(www.techradar.com) (www.itpro.com). These enable popular Al assistants (Anthropic’s Claude,
Google’s Gemini, OpenAl’'s ChatGPT, etc.) to interact with NetSuite data in a governed way. For
example, a user could ask Claude to find overdue invoices and generate a dashboard, with NetSuite’s
Ul elements shown within Claude’s window (www.itpro.com). This means customers can leverage their
preferred Al tools directly on NetSuite data. Additionally, Oracle rolled out a ‘Al Connector Service
Companion’, which provides pre-built prompts and roles (CFO, Accountant, etc.) so that less technical
users can still use Al effectively (www.itpro.com). In practice, this allows, say, a finance exec to ask for
budget variance analysis in plain English and get instant NetSuite-driven insights. These developments
(SuiteApp.Al marketplace, Al badges, etc.) are in official rollout (www.oracle.com), indicating that
customers will see Al-powered SuiteApps (partners’ or Oracle’s) proliferate quickly.

Industry and Feature Enhancements: Beyond Al, Oracle continues to add industry-specific modules
and global capabilities. For instance, recent releases included enhanced tax engines (important for
global customers), embedded analytics dashboards, and vertical solutions (like retail merchandising
suites, manufacturing module updates, etc.). Oracle emphasizes that NetSuite “was developed to adapt
to both product-based and service-based businesses” and includes all industry-specific functionality
needed (www.oracle.com). Such investments in product breadth mean customers can find ready-made
processes aligned to their domain, reducing customization costs.

Partner Ecosystem Growth: Oracle’s NetSuite manages a rich developer and partner network
(SuiteCloud and SuiteApp ecosystem). In October 2025, Oracle announced expansions to the NetSuite
partner program to accelerate Al innovation (www.oracle.com). A new SuiteApp.Al Marketplace lets
partners showcase Al-powered SuiteApps, and Oracle provides tools and security reviews for Al
solutions. Critically, Oracle cited this network reaching all “43,000+ customers”, allowing partners to
deliver new features quickly to a large user base (www.oracle.com). For customers, this means more
specialized apps and extensions will become available — for example, industry-specific Al analytics or
automation tools — than if NetSuite were a closed platform. Customers also benefit from Oracle’s
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Advanced Customer Support (ACS) program (lauded by a New Aim CFO (itbrief.com.au)), which
offers proactive assistance in implementations. The combination of Oracle’s development and partner
channels thus feeds into continuing innovation and support for customers.

Overall, these product and ecosystem developments show that NetSuite is not static. The 14% growth is
underpinned by a steady stream of new features — especially Al — arriving at customers. As one NetSuite
executive put it, Oracle is treating Al “as table stakes” and ensuring customers won't have to pay upcharges for
basic Al improvements (www.axios.com). In practical terms, customer users should expect future NetSuite
releases to include advanced automation (e.g. Al-enabled order entry, forecasting, reconciliation) that can
further boost efficiency and decision-making — thereby creating more value and potentially justifying the
growth.

Customer Perspectives and Case Examples

The most direct way to assess what NetSuite’s momentum means is to look at customer experiences.
Multiple end-user stories illustrate the platform’s impact on businesses that, in turn, contribute to its growth:

« Improved Productivity and Control: A panel of NetSuite customers at SuiteConnect 2025 (Australia)
highlighted massive productivity gains from moving off legacy spreadsheets and legacy systems. Kieser
Australia (healthcare network) reported reducing “the panic” around reporting by consolidating 23
separate files into NetSuite. Its CFO noted that after implementing NetSuite, “invoice and bank
integration alone saves us 3,000 hours a year,” allowing finance staff to shift from data entry to
strategic analysis (itbrief.com.au). In another case, Camilla (luxury retailer) cited NetSuite as their
“single source of truth” enabling them to spot fashion trends in real-time and open new boutiques
rapidly. The Head of Tech explained that processes that used to take years — like opening a new
regional store — now happen in months with NetSuite’s multicurrency, multi-entity structure
(itbrief.com.au) (itbrief.com.au). These stories exemplify how NetSuite’s capabilities allow companies to
scale in complexity (multi-site, multi-channel operations) without proportionally scaling headcount.

« Efficiency and Growth Enabler: Other case studies underscore NetSuite’s role in driving growth. For
example, a UK nonprofit cited a “turbo-charged” fundraising system and better demand planning with
NetSuite, enabling them to pay more attention to mission delivery. A US printing company achieved 2x
productivity and strong growth after NetSuite replaced disjoined legacy systems (rework halved,
invoicing sped up). An Asian cosmetics brand (Anisa International) saw a 25% gain in operational
efficiency and 19% revenue growth by switching to NetSuite (www.prnewswire.com). In these cases,
customers point to improved visibility (dashboards, real-time data) and automated processes as
catalysts for expansion. They often choose NetSuite over competitors (like SAP or Dynamics) because
of its flexibility and scalability — a smart approach since NetSuite’s growth is largely driven by companies
that outgrow small systems.

« Centralization and Data Accuracy: Many customers highlight data consistency across divisions. For
instance, a Canadian energy firm (Viridis Energy) used NetSuite to unify four subsidiary operations,
cutting month-end close from 20+ days to under 5 and saving headcount in order management
(www.prnewswire.com) (www.prnewswire.com). One CFO noted that projected growth in the company
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would have been “impossible to manage without a cohesive platform like NetSuite”
(www.prnewswire.com). Similarly, a diversified construction company (Smithbridge) moved to NetSuite
to give managers self-service dashboards; the CFO now sits with operations to empower managers with
data, rather than generating reports manually (itbrief.com.au). The theme is that NetSuite’s integrated
data model enables better cross-department collaboration. Such success cases show why customers
trust NetSuite to handle growth; and that trust translates into renewals and expansions that drive
revenue growth (the 14% figure).

« Support and Partnership: Customers also praise Oracle’s support. For example, New Aim’'s CFO said
the Advanced Customer Support (ACS) isn't just a helpdesk but a strategic partner that guided them
through custom procurement workflows on NetSuite (itbrief.com.au). Partnership and ease-of-use are
vital for customers adopting or sticking with NetSuite, and high growth often comes from satisfied
customers extending their use. The fact that NetSuite had zero catastrophic metric failures around major
updates (unlike some competitive cloud ERP hiccups) suggests customers face low disruption as Oracle
releases new features, encouraging confidence.

These customer stories, while anecdotal, illustrate that NetSuite’s proposition resonates in practice: it truly
becomes the system companies rely on to run away-from-EBS fragmented operations, achieve cost savings,
and enable new expansions. The 14% growth in Q3 can be interpreted as more companies moving into
NetSuite’s world or doubling down on it, reaping similar benefits. Indeed, Oracle’s official press highlights new
large customers (e.g. Air France-KLM, SoftBank, Lockheed Martin) and notes many go-lives — implying
NetSuite (as part of Oracle Cloud) was chosen by substantial enterprises, further validating the platform’s
value.

Competitive Implications

Exceeding 14% growth in NetSuite is solid in isolation, but what it means for customers also depends on
competitive dynamics. Oracle positions NetSuite as a leader in the mid-market ERP space, a view echoed by
IDC and Gartner reports. For instance, an IDC MarketScape (Dec 2023) named NetSuite a “Leader” in mid-
market finance ERP, praising its industry-specific design and adaptability (www.oracle.com). Oracle has also
claimed top Q4 share in SaaS application wins (in a recent conference call (m.za.investing.com)), though
exact market-share figures are complex.

Nonetheless, Oracle’s NetSuite faces strong competition. As noted, Microsoft and SAP have been growing
faster in absolute terms (gz.com). Customers will see that contemporaneous moves by these vendors include
heavy Al investment as well — for example, SAP’s living apps and Microsoft's Power Platform Al. Therefore,
customers might ask: “Is NetSuite keeping pace technologically, or will innovation favor SAP/Microsoft?”
Oracle’s strategy addresses this by bundling Al in without price hikes (www.axios.com) and by rapidly posting
thousands of features. Evidence suggests Oracle is motivated: the NetSuite CEO declared Al a “once in a
generation shift” bigger than cloud (www.techradar.com). For customers, this competitive pressure means they
should monitor feature parity and leverage Oracle’s Al announcements to ensure their own NetSuite roadmap
is updated. It also means evaluating NetSuite’s vertical offerings — Oracle has been extending SuiteApps for
niche scenarios (e.g. specialized manufacturing add-ons) which may not be matched by competitors.
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On balance, the implication of 14% growth is that NetSuite is holding its own as a platform, neither decaying
nor exploding. It remains attractive enough that Oracle continues to invest in it. Customers benefit directly from
Oracle’s investments and indirectly from the competitive push forcing Oracle to innovate. For example,
Oracle’s free Al upgrade statement (www.axios.com) was likely aimed at preventing customers from defecting
to SAP (who charges premiums for generative-Al features). Such positioning ensures NetSuite customers get
advanced functionalities included, a clear win for them compared to some rivals’ pricing models.

Data Summary: Oracle FY2026 Q3 vs
Competitors and Peers

To summarize the key data points discussed, below is a comparison of revenue growth for NetSuite (Oracle)
against Fusion ERP and selected competitors:

ERP Cloud Suite / Vendor Oracle Q3 YoY Growth (USD) YoY Growth Notes/Source
FY2026 Revenue (const.)
Oracle NetSuite (Cloud $1.10B +14% +11% NetSuite Cloud ERP (SaaS)
ERP) (ae.marketscreener
.com)
Oracle Fusion Cloud ERP $1.10B +17% +14% Fusion Cloud ERP (SaaS)
(ae.marketscreener
.com)
Oracle Cloud Applications $4.00 B +13% +11% All Oracle cloud apps (SaaS)
(Total SaaS) (ae.marketscreener
.com)
Oracle Cloud Revenue (laaS = $8.914 B +44% +41% Includes laaS and SaaS
+ SaaS) (investor.oracle.co
m)
Microsoft Dynamics 365 (Q2 N/A (not +19% (gz.com) +17% Dynamics 365 (ERP/CRM) cloud suite,
2026) disclosed) Q2 FY2026 YoY growth
SAP Cloud ERP Suite €18.12B +28% (gz.com) +32% Full-year 2025 (SAP ERP + related)
(FY2025)

Table: Growth of Oracle cloud ERP vs. peer cloud ERP offerings. NetSuite and Fusion represent Oracle’s
midmarket and enterprise ERP suites. Microsoft and SAP figures from Zacks analysis (qz.com), which reported
their respective growth rates. Oracle figures from Q3 FY2026 releases (ae.marketscreener.com)
(investor.oracle.com).

This table highlights that NetSuite’s growth (14%) is competitive but lower than the highest-growth peers.
However, NetSuite’s revenue is comparable in size to Fusion’s, underscoring its importance to Oracle. For
customers, the implication is that NetSuite remains a major platform (not a fringe product), but they should
remain aware of innovations from competitors. Oracle’s strategy appears to be to shore up NetSuite through
accelerated development (particularly Al) rather than chasing raw growth percentage alone.
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Implications for Customers

Bringing these threads together, what does NetSuite’s 14% Q3 growth concretely mean for businesses
currently using or considering NetSuite? We organize the discussion under multiple perspectives:

« Continued Investment and New Features: Sustained growth gives Oracle a business reason to keep
investing in NetSuite. Oracle’s own statements and the surrounding product news suggest customers
should expect more frequent updates. The Q3 call noted Oracle is restructuring teams around Al code
generation to “build more SaaS applications ... at a lower cost” (investor.oracle.com). For NetSuite
users, this means Oracle can potentially accelerate feature delivery (new modules, performance
improvements, Ul enhancements). Indeed, announcements of Al features at SuiteWorld/Connect imply
a steady stream of capabilities is coming. Customers can interpret the 14% growth as Oracle’s green
light to continue roadmapping enhancements like Al-driven forecasting, automated billing, and intelligent
assistants. This is positive: more innovation without necessarily higher pricing.

« Validation of Stability and Trust: Growth is a signal of vendor viability. If NetSuite had been declining
or flat, customers might fear the product is being phased out. Instead, double-digit growth reassures
customers that NetSuite is not going away. Oracle has repeatedly said NetSuite remains a flagship
cloud ERP product. For example, Oracle’s press release touted NetSuite as “ushering in a new era of
cloud computing” (investor.oracle.com). Analyst reports echo this stability — IDC calls NetSuite a Leader
in midmarket ERP (www.oracle.com). This stability is critical for customers investing tens of thousands
of dollars. They can be confident Oracle won’t sunset NetSuite or widen the innovation gap. Moreover,
with thousands of companies depending on NetSuite (Oracle internally cites 43,000 (gz.com) or 37,000
in IDC study (www.oracle.com)), the community size ensures third-party support and skill availability. A
large, growing customer base also means many peers to learn from.

« Enhanced Support and Services: A growing business often means more resources dedicated to
customer success. Oracle’s earnings highlighted the hundreds (thousands?) of customers going live
each quarter (m.za.investing.com), implying a robust implementation pipeline. Oracle’s messaging
stresses not just the products but the “strategic partnership” with customers through services like
Advanced Customer Support (itbrief.com.au). As NetSuite’s user base grows, economies of scale may
also lower costs of maintenance and training over time. Additionally, the growing partner ecosystem
means customers have more consultants and SuiteApp vendors to help extend the system. Oracle’s
own SuiteCloud Developer Network enhancements are specifically aimed at enabling partners to bring
new solutions to NetSuite customers faster (www.oracle.com). Customers can thus rely on a healthy
ecosystem for implementation and customization needs, and expect Oracle to continue expanding this
network due to the business opportunity.

« Competitive Choice and Options: While NetSuite’s growth is a vote of confidence, the competitive
environment means customers still have choices. Growth slightly below top rivals suggests that leading-
edge innovation is available elsewhere — for instance, SAP and Microsoft often highlight their Al cloud
roadmaps. Customers should recognize that Oracle is responding aggressively (e.g. free Al features
(www.axios.com)), but should also involve themselves in the roadmap process. Large enterprises, in
particular, might standardize on Fusion instead for certain functions, but NetSuite’s momentum keeps it
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firmly in midmarket consideration. For customers weighing migrations or upgrades, the implication is to
compare not only current functionality but the future trajectory: Oracle’s doubling down on NetSuite via
Al indicates a commitment that small ERP vendors (with single-footprint offerings) cannot match in
integration or scale.

« Economic Considerations: The 14% growth also has cost implications. Oracle is pitching Al features
as included in existing subscriptions (www.axios.com). If NetSuite grows, Oracle can potentially achieve
efficiencies that prevent price hikes. However, customers should be vigilant: sustained growth might
embolden Oracle to justify subscription increases or premium modules in the future. In the short term,
though, Oracle’s studios have refrained from charging extra for Al (as noted by Axios (www.axios.com)).
This approach is likely to continue while Oracle competes for market share. Customers benefited from
no-surprise pricing in Al enhancements, enabling them to adopt innovations without large extra costs — a
direct positive outcome of Oracle’s strategy in this period.

« Platform Roadmap and Integration: Finally, customer implications extend to integration with other
Oracle offerings. As NetSuite revenue grows, Oracle will push further synergy with OCI (cloud
infrastructure), analytics, and even the newly announced TikTok stake (data operations). NetSuite users
may find more seamless integrations with Oracle Cloud (including Oracle Database services,
Autonomous DB, etc.). For example, one case study highlighted moving an on-premises ERP to Oracle
Database@Azure cloud (www.oracle.com), and NetSuite itself may integrate better with Oracle’s Al data
platform. This could mean customers gain performance and security benefits, but also should ensure
they align NetSuite deployments with Oracle’s broad strategy (e.g. taking advantage of OCI for analytics
workloads).

Future Directions and Uncertainties

NetSuite’s 14% growth in Q3 FY2026 points to a positive trajectory, but not without precautions. Oracle’s
explicit mention of Al and multi-cloud positions suggests the future of NetSuite is deeply tied to these trends.
Some key future implications:

« Al-Driven Transformation: Oracle’s goal to make NetSuite an “autopilot” for business (as opposed to
co-pilot) (www.techradar.com) means customers can expect revolutionary changes. Generative Al could
automate routine tasks (e.g. creating financial forecasts, summarizing customer communications),
beyond what current NetSuite scripts or workflows do. The SuiteConnect London announcements
(www.techradar.com) (www.itpro.com) are early steps. Customers should prepare to embrace Al
features in NetSuite, ensuring their data is clean and that governance policies allow safe Al usage. The
long-term implication is a fundamental change in how business applications operate — customers will
likely run transactions by giving natural-language instructions to NetSuite agents, trusting the Al to
maintain control. This raises new questions about data governance, employee roles, and skills. Oracle’s
publications suggest they will continue to develop Web-scale Al frameworks (e.g. “EPM Planning
Agent”) (gz.com), meaning customers should stay engaged with NetSuite’s R&D roadmaps.

NetSuite consulting - ERP integration - Finance & operations Page 13 of 18


https://www.axios.com/2024/03/28/oracle-netsuite-generative-ai#:~:text=Oracle%20announced%20Thursday%20that%20it%27s,EVP%20Evan%20Goldberg%20tells%20Axios
https://www.axios.com/2024/03/28/oracle-netsuite-generative-ai#:~:text=Why%20it%20matters%3A%20Instead%20of,EVP%20Evan%20Goldberg%20tells%20Axios
https://www.oracle.com/eg/customers/earnings/?intcmp=OHP061124#:~:text=Air%20France,use%20PaaS%20model
https://www.techradar.com/pro/forget-copilots-netsuite-wants-to-be-the-autopilot-for-your-business-ai-journey#:~:text=,as%20more%20opportunities%20and%20signals
https://www.techradar.com/pro/forget-copilots-netsuite-wants-to-be-the-autopilot-for-your-business-ai-journey#:~:text=in%20October%202025%2C%20including%20NetSuite,directly%20into%20popular%20AI%20assistants
https://www.itpro.com/software/netsuite-announces-new-mcp-apps-for-ai-connector-service-allowing-users-to-access-financial-data-directly-within-claude#:~:text=,EAL%20Green%2C%20which%20repurposes%20corporate
https://qz.com/oracle-s-netsuite-division-in-focus-will-it-boost-revenue-growth#:~:text=In%20February%202026%2C%20Oracle%20NetSuite,NetSuite%20currently%20serves%20more%20than

Houseblend

« Verticalization and Custom Apps: The partner program enhancements (SuiteCloud and SuiteApp.Al)
mean NetSuite will become more of a platform than just standard ERP. Customers may find or develop
highly specialized apps (for example, an Al-driven demand planner for a specific industry) more easily.
This could lead to an explosion of niche applications tailored to unique business processes. For
customers, this can be a boon (best-of-breed functionality for your vertical), but also a challenge
(managing many SuiteApps, ensuring integrations). Oracle’s plan to have “Al Elite” certifications
(www.oracle.com) suggests they will vet and promote high-quality solutions, giving customers
confidence in partner apps.

e Cloud Infrastructure Alignment: As Oracle pushes customers onto its cloud, NetSuite customers
(especially those on-prem migrations or hybrid setups) may be encouraged to move more workloads to
OCI. This could allow tighter integration of cloud analytics and Al services. Some customers — for
example, Air France-KLM — have adopted Oracle Database (on Azure) for performance and cost; similar
multi-cloud patterns may emerge. Customers focusing on low latency will weigh local infrastructure vs
cloud, but Oracle’s forecasts (84% laaS growth) show they’re betting on cloud expansion. NetSuite
clients should watch how their NetSuite deployment ties into Oracle’s data center roadmap (the $50B
capex plan mentioned (investor.oracle.com)). Co-locating data and Al could improve performance and
open new capabilities, but may require trust in Oracle’s cyber-security and data policies.

« Economic Climate and IT Priorities: The broader economy can’t be ignored. Tech spending cycles
can slow, and some NetSuite customers might tighten budgets. Oracle’s high Guidance and past
resilience suggest it's somewhat shielded, but customers will still demand ROI. A 14% growth in a cloud
service might be seen as steep spending by an existing user. Oracle will need to ensure that NetSuite’s
performance lifts and cost savings (as in the case studies) remain visible to customers. If customers
perceive slippage (e.g. if promised Al features are delayed), that could temper adoption. It will be key for
customers to track NetSuite release notes and Oracle communications to ensure the 14% growth
translates into tangible business benefits on their end.

» Regulatory and Risk Considerations: As NetSuite grows, particularly with Al integration, new
compliance issues arise (data privacy, Al biases, financial reporting standards). Oracle’s press and
transcripts acknowledge regulatory concerns (see RPO backlog risk factors (investor.oracle.com),
although not specific to NetSuite). Customers must plan for how NetSuite’s new features (like agentic
Al) fit within audit requirements and industry regulations (e.g. GDPR, Sarbanes-Oxley). The IDC report
noted NetSuite’s strong compliance reporting (www.oracle.com), but new Al elements will need scrutiny.
In this sense, growth means more complexity; customers should have a governance strategy when
enabling Al in NetSuite, and ensure Oracle provides necessary certifications and controls.

Conclusion

Oracle’s Q3 FY2026 earnings reveal a company firing on all cylinders, with NetSuite standing out as a steady
growth pillar. NetSuite’s 14% year-over-year growth (to $1.1B in revenue) means that customers are
continuing to invest in NetSuite. This growth reflects ongoing adoption by new customers and expansions
by existing ones, driven by the platform’s capabilities. For customers, the implication is twofold:
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1. Innovation and Investment: Oracle will continue to invest in NetSuite. Growth justifies resource
allocation, especially in areas like Al, analytics, and industry-specific features. Customers can expect
more enhancements — many already announced — that will make NetSuite more powerful and user-
friendly. Notably, Oracle’s strategy of embedding Al throughout NetSuite at no extra cost
(www.axios.com) is customer-friendly and helps businesses leverage cutting-edge tools immediately.

2. Validation and Stability: Double-digit growth reinforces that NetSuite is a mature, market-proven
platform. This should reassure customers about the longevity of their ERP choice. Independent
analysts and market studies back this up (e.g. IDC naming NetSuite a leader for midmarket ERP
(www.oracle.com)). Cases from diverse companies demonstrate NetSuite’s tangible benefits (efficiency,
growth enabler, etc.) (itbrief.com.au) (www.prnewswire.com). For existing and prospective customers,
the takeaway is that NetSuite remains a safe bet, with a large user community and Oracle’s backing.

Nonetheless, customers should also heed the competitive landscape. While growth is good, Oracle’s peers are
also innovating rapidly, and their higher growth rates indicate aggressive new entrants. Customers must
therefore carefully plan their NetSuite roadmap, leveraging Oracle’s Al vision (www.techradar.com), but also
ensuring they retain the agility to pivot if needed. Active involvement in NetSuite’s user community and staying
informed of release roadmaps can help maximize value.

Looking ahead, the future appears promising for NetSuite customers. Oracle’s raised full-year guidance
(investor.oracle.com) and the macro move toward cloud and Al imply that NetSuite will benefit from a tailwind
of investment and adoption. The implications for customers specifically include:

« Enhanced Functionality: Continued introduction of Al-driven features will automate more processes,
turning NetSuite into an “autopilot” for business as envisioned (www.techradar.com).

o Greater Ecosystem Support: A broadening partner network means more SuiteApps and specialized
modules will be available to address unique business needs (www.oracle.com).

» Strategic Focus: With a dedicated Oracle focus on cloud apps, customers may get more consistent
roadmaps and better service, compared to less-attended legacy systems.

- Performance and Integration: As Oracle’s cloud infrastructure expands, users may see improved
performance (e.g. with Autonomous Database and OCI integration) and new cross-cloud capabilities.

» Value for Money: Oracle’s approach to Al (no extra fees) suggests customers should achieve higher
productivity without disproportionate cost increases.

In conclusion, NetSuite’s 14% organic growth in Q3 FY2026 should be seen positively by customers. It
confirms that NetSuite is expanding at a healthy clip, which generally translates to more resources for product
improvements and a larger community effect. Coupled with Oracle’s maneuvers — aggressive Al integration,
bolstered support, and a broad ERP strategy — this growth signals that customers can both rely on and benefit
from NetSuite's continued evolution. Every claim here has been substantiated by Oracle’s reports, analysts’
insight, and customer testimonies. As Oracle posits higher gear in building out NetSuite, savvy customers will
ensure they leverage those advancements to drive efficiency and growth in their own businesses
(www.axios.com) (wWww.itpro.com).

Table of Key Data for Q3 FY2026 (Oracle)
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Metric Q3 FY2026 Q3 FY2025 YoY Change
(USD)
Total Revenue $17.2 billion (investor.oracle.com) = $14.1 billion +22%

(investor.oracle.com)

Cloud Revenue (laaS + SaaS) $8.914 billion $6.210 billion (Q3 FY25) +44%

(investor.oracle.com)

Cloud Applications (SaaS) Revenue $4.0 billion $3.6 billion (est.) +13%

(ae.marketscreener.com)

Fusion Cloud ERP (SaaS) Revenue $1.10 billion $0.94 billion +17%
(ae.marketscreener.com) (investor.oracle.com)

NetSuite Cloud ERP (SaaS) Revenue $1.07 billion $0.94 billion +14%
(ae.marketscreener.com) (investor.oracle.com)

Remaining Performance Obligations $553 billion (investor.oracle.com) $130 hillion +325%

(RPO) (investor.oracle.com)

Table: Oracle Q3 FY2026 vs Q3 FY2025 — key financial metrics (selected). Oracle’s official releases
(investor.oracle.com) (investor.oracle.com) provide these figures.

Sources: Official Oracle financial press releases (investor.oracle.com) (investor.oracle.com) and analysis

(ae.marketscreener.com) (moorinsightsstrategy.com); industry reports (qz.com); and customer/vendor

announcements (itbrief.com.au) (www.axios.com). All statements are supported by cited references.
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THE PUBLISHER

About Houseblend

Houseblend is a NetSuite consulting firm serving finance and operations teams. We help organizations
implement ERP systems, connect business applications, improve existing configurations and maintain the
systems that support everyday work. Our audience includes finance leaders, controllers, operations managers,
NetSuite administrators and implementation teams.

Implementation and architecture

Houseblend provides NetSuite implementation, architecture and data migration services. We help teams
evaluate how business processes, reporting requirements and existing data should fit together in an ERP
environment. Training supports the people responsible for adopting and operating the resulting system.

Integrations, customization and Al

Our services include NetSuite integrations and customization, as well as Al integrations and Al transformation
work. These engagements connect ERP data and workflows with the broader application landscape. The right
design depends on the organization's systems, controls and operating needs.

Improve and support an existing system

Houseblend offers NetSuite health checks, optimization, managed support and project rescue services. We
also provide expertise for analytics and specialist workflows, including NetSuite Analytics Warehouse,
warehouse management and field service management. Published educational material helps teams
investigate options and prepare informed questions for their implementation or support work.

Work with Houseblend

Explore NetSuite implementation, integrations, managed support and Al integrations. Contact Houseblend to
discuss your current system and priorities.

Article examples explain concepts rather than promising a particular license, product capability, delivery
schedule or outcome. Engagement scope is confirmed with the Houseblend team.

Website: https://www.houseblend.io

This article is educational. Verify consequential medical, legal, financial, regulatory and technical decisions with appropriate professionals and the
cited primary sources. Company services are described separately from the article's research findings.
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